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Sound advice from Jeff York, President/CEO

At a recent Economic Summit held in
Santa Maria, a well-respected economist
stated that now is a great time to buy

a house here on the Central Coast. He
noted three key factors that create the
definite “buyers market”: Prices have
fallen, mortgage rates are at historical low
levels, and the inventory of houses for sale
is high.

Lenders are doing everything they can to
stimulate loan activity among credit worthy
borrowers. As of this week, the national
average for a 30-year fixed mortgage,

the preferred mortgage option for most
Americans, was under 5%. In the last 15
years, the 30 year fixed rate has stayed
closer to 8 percent, and even climbed as
high as 9.25 percent in 1995.

The economist also stated that as much
as we hope that we have found the bottom
in local real estate values, we could see
further depreciation in the next 12 months.
Predicting such future conditions is tricky —
even doom and gloom economists did not
predict the 30 percent downward turn for
the Central Coast that we suffered by

the end of 2009.

It does, however, suggest the
concept that waiting to buy a
house for another six months or
so could mean even lower
prices as buyers get more
anxious, even desperate,

to sell. But, waiting for

home values to fall even
further is risky, especially
when you find your

ideal home.

Here are a few things to
consider:

A real estate agent recently
told me that “nobody is
falling in love with houses
right now,” meaning

that price and bargain
hunting are driving buying
decisions. But, if you feel

you have found what you’re looking for,
take an active approach and aggressively
negotiate a fair deal. Waiting for the price to
fall may mean losing the house you really
want.

Websites such as Zillow.com allow you
to locate a particular property and “zillow
it,” which means determining its current
estimated value. This does not replace an
actual written appraisal, which your lender
will require. However, Zillow and similar
research tools will speed up your search
process, and save money during the search
period. Enlisting the help of a realtor can
provide critical market data as well, but
much information is now at your fingertips
with the advancement of the Internet.

Anxiety among sellers often leads to
creative offers. Don’t be surprised to see
Flat Screen TV’s, vacation packages, or
other enticements being offered in today’s
marketplace. If it has nothing to do with
the transaction at hand, avoid it. If a
seller does suggest an incentive, make
sure it has something to do with the
home itself, such as a landscape
allowance, upgraded
countertops, even payment of
mortgage closing costs.

Lastly, if we have learned
anything from the recent
mortgage meltdown, it is to
avoid any mortgage loan that
sounds too good to be true.
Mortgages such as interest-only
loans and negative amortization
loans still are out there. But, it is
essential that you work closely
with your lender to find the right
solution. Make certain that
you know exactly what your
payments will be for the long
term, and exactly how you
will be able to meet those
requirements.





